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The Lake Erie Regional Grape Program is  a Cornell Cooperative Extension partnership between 
Cornell University and the Cornell Cooperative Extensions in Chautauqua, Erie and Niagara 
county NY and in Erie County PA.

In this Crop Update:

•	 Passing the Torch- Tim Weigle
•	 Weed Management- Jennifer Russo
•	 Weather and Disease Update- Bryan Hed
•	 Grape Harvest & Market- Kevin Martin



IPM  
Tim Weigle, NYSIPM, Cornell University, LERGP Team Leader

Passing the Torch

Well, this is my last Crop Update.  My last day in the office is November 1, 2019.  While I am looking forward 
to retirement and having more time with grandkids, dogs, and home projects that have been neglected over 
the years, I am really going to miss the friendships and comradery that have been a constant over the past 30 
years with the NYS IPM Program and Lake Erie Regional Grape Program.  My time with the grape industries 
of New York and Pennsylvania has been both interesting and entertaining and the years seem to have flown by.  
Hopefully you have gotten as much out of our interactions as I have.  Andy Muza will continue as the primary 
contact for pest management issues for the LERGP extension team and Jennifer Russo will be adding the 
extension team leader duties to her responsibilities as extension viticulturist.   Thank you again for wonderful 30 
years, and here’s wishing you the best in your future growing seasons.   

Viticulture
Jennifer Russo, Viticulture Extension Specialist, LERGP

Weed Management
Grape growers benefit from implementing Integrated Pest Management in many 
ways.  Grape IPM educates to protect crops from insects, plant diseases, weeds, 
and vertebrate pests in environmentally and economically sensible ways.  Grape 
IPM is a very important component of the Lake Erie Regional Grape Program and 
a valuable asset to our industry.  

Weed management is an integral part of an overall vineyard management system. 
Weeds reduce vine growth and yield by competing for water, nutrients, and 
sunlight.  Effect from weed competition is most severe in the first three years 
of grapevine establishment, where it can reduce cane growth and delay fruit 
production.  In mature vineyards, weed growth can interfere with harvest and 
cultural practices.  Broadleaf weeds, such as field bindweed, climbing poison ivy 
and climbing milkweed give many growers fits during harvest.  

If you are finished with harvest and have some of the persistent weeds in your vineyards, then now would be 
a great time to implement some IPM strategies.   It was suggested to dose the problem weeds with high rate 
of glyphosate really hitting it in the fall when leaves are about to yellow so that it gets into the root storage.  
Repeated, frequent applications of glyphosate for a few years will be required.  When properly used, herbicides 
will usually control the weed species listed on their label. In most situations, tank-mixes or sequential 
applications of herbicides will be required to provide effective, economical control.  If growers run up against the 
maximum labelled use per year, they could substitute hoeing for some of the applications.

I was asked to make a note of the growers who have problematic weeds that grow up into the canopy and how 
their efforts have worked (or not) to guide IPM research efforts.  Cornell University has an oncoming weed 
science professor, Lynn Sosnoskie, who is also interested to learn of our industry needs in this area.   If you 
would like to voice your weed issues, then please email them to me at jjr268@cornell.edu and I will compile a list 
for IPM and our new weed scientist.  
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PA Update
Bryan Hed, Research Technologist, Lake Erie Grape Research and Extension Center

Larry Romance & Son Inc.
2769 Rt 20

Sheridan NY 14135
716-679-3366

www.LarryRomanceandson.com

Weather:  
I don’t have a lot to say at this point in the season, except that it’s finishing up better than many of us anticipated 
with the cooler than average start back in May and June. By July, many growers were looking at trying to ripen 
a larger to much larger than average crop in a cooler than average year. But every month since the end of June 
boasted larger than average heat accumulations, all the way to the very end of October, and with adequate rain-
fall. You can’t ask for more than that. We will finish up the month of October, warmer than average, and - unless 
we get an ungodly amount of rain today - somewhat below average in rainfall. Cheers!
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10401 Sidehill Road, North East, PA 16428

814-725-3102

www.cloverhillsales.com

Tractor Tires & Tubes • And So Much More!

sales@cloverhillsales.com

Harvester Parts and Belting
Southern Yellow Pine Posts



INSURING GRAPES
NY, 2019

Cattaraugus 
Chautauqua
Erie
Niagara
Ontario 
Schuyler 
Seneca 

Steuben
Suffolk
Ulster
Wayne 
Yates

Over 40 grape varieties are insurable 
in these counties: 

Important Insurance Deadlines

Aug. 15, 2018: Premium Billing Date

Nov. 20, 2018: Sales Closing, Policy Change, Cancellation, Termination Date

Jan. 15, 2019: Acreage / Production Report Date

Nov. 20, 2019: End of Insurance Period

Crop insurance is a safety net for farmers that helps you manage risk. If you 
have a crop failure, crop insurance can help you farm again next year.

NYS Grape Crop Insurance 
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for every $1 grape producers spent on 
crop insurance premiums from 2012 to 
2016, they received $2.07 in losses 

losses paid

producer premium

Learn more & sign up:
Learn more about crop insurance options available to New York 
producers at agriskmanagement.cornell.edu
To sign up, contact a crop insurance agent. Find an agent using the 
Agent Locator tool at rma.usda.gov/en/Information-Tools/Agent-
Locator-Page

Grapes in other counties may be insured 
by written agreement from RMA

Cornell University delivers crop insurance education in New York 
State in partnership with the USDA Risk Management Agency.
Diversity and Inclusion are a part of Cornell University's heritage. We 
are an employer and educator recognized for valuing AA/EEO, 
Protected Veterans, and Individuals with Disabilities.



Business Management  
Kevin Martin, Penn State University, LERGP, Business Management Educator

Grape Harvest and Market

As harvest progresses, it has been more of the same.  The weather has been cooperative, yields have been above 
average, and demand for product remains strong.  The forecast indicates some challenges this weekend.  While 
not a lot of fun, to be expected when harvest extends past Halloween. 
 
Soluble solids at major processors continue to climb.  It is challenging to isolate causes for the increase in quality 
at the plants.  As always, brix is influenced by ripening, dehydration, selective harvest and yields.  Regardless of 
causes, increases in brix will likely lead to higher payments.  We know this to be the case in the cash market.  It’s 
likely, given healthy demand, that the same will be true for cooperatives.  Higher brix, after all, translates to more 
finished product.

With yields above average, overall the year is better than planned.  It would have been unfair to expect the season 
to have been any better with the late start to the growing season and challenges with demand in prior years.  
Looking forward to 2020 is always a precarious thing to do but thus far there are some reasons for optimism in 
most markets.  Trends in the wine industry were a little less positive starting in 2018.  These challenging market 
trends will continue in some sectors for 2020.  Fortunately, most of our growers remain diversified. 
 
The Concord wine market, in particular, may be more complex in 2020.  Many growers have taken the 
opportunity to expand marketing agreements on the juice grape side to avoid these issues.  Gross payments 
on the wine side will be highly variable depending on the market.  Some markets continue to pay a significant 
premium, while others reduced tonnage.  This is what I mean by market complexity.  Fickle consumers are 
creating challenges to stability and the market appears to be 
evolving toward different brands and distribution patterns.  
While 2019 saw some contract reductions, significant drops in 
price, it is still possible this is a very short term market trend.  

Strategic decisions in December hinge on this successful 
harvest.  In this early phase of a price recovery it remains 
important to reinvest in vineyards when necessary.  Most 
investments should focus on practices than increase vine size 
and potential yield.  Particularly when debt levels are low, 
recapitalizing (delayed equipment replacement) is appropriate 
but should focus on investments that decrease costs.  As always, 
labor cost continues to rise and should be a target of savings 
when investing in capital equipment.  Vineyards are more 
capital intensive than most crops.  This results in a temptation 
to use or over use debt.  Fixed interest rate debt is appropriate 
for many vineyard investments but risk management decisions 
need to be made to ensure that repayment is not contingent on 
unrealistic assumptions of price and yield.

       

 

OPEN YEAR-ROUND MONDAY – FRIDAY 8AM – 5PM  
 SATURDAYS APRIL- DECEMBER 8AM - NOON 

CHECK OUT OUR PRUNING SUPPLIES FROM 
THESE TRUSTED BRANDS!  

SPECIALIZING IN: 
FERTILIZER  

(BULK & BAG) 
CHEMICALS 

VINEYARD & ORCHARD 
SUPPLIES   

AND MUCH MORE 
2297 KLOMP ROAD, NORTH EAST, PA 16428 

PHONE: 814.725.3705 

DRYSHOD BOOTS AVAILABLE NOW! 



Other links of interest:

LERGP Web-site:

Cornell Cooperative Extension website:

Cornell CALS Veraison to Harvest Newsletter:

Efficient Vineyard:

Appellation Cornell Newsletter:

GIVE US A CALL TO FIND OUT 
MORE ABOUT: 
• Operating loans
• Real estate loans and appraisals
• Construction loans
• Vineyard development financing
• Equipment loans and leasing
• Accounting services, including 

payroll, records and taxes
• Business consulting services

FROM JUICE TO WINE...
AND EVERYTHING INBETWEEN

At Farm Credit, we’ve 
been making loans to 
rural America for more 
than 100 years. We 
finance all aspects of 
the grape industry and 
understand the credit 
and financial service 
needs of the growers.

Larry Labowski
Loan Officer

LLabowski@AgChoice.com
800.927.3149

www.AgChoice.com

Have a spooktacular day!

https://lergp.com/
http://cce.cornell.edu/
https://grapesandwine.cals.cornell.edu/newsletters/veraison-harvest/
https://efficientvineyard.com/
https://grapesandwine.cals.cornell.edu/newsletters/appellation-cornell/
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